
 

 

 

 

 

 

 

 

 

 

 
ABOUT ME 

Date of Birth : 28-01-1995 

Gender : Male 

Nationality : Indian 

Passport No : L 5679373  

Visa Status :  

Valid Employment   visa 

Driving License : Valid UAE 

Driving License (Manual) 

CONTACT 

 Currently Living:  

 UAE 

   Mob : 

+971561984688 

 musthaqrv74@gmail.com 
 

SKILLS 

 Business development  

 Reference selling 

 Post sale support 

 Sales presentations 

 Customer needs assessment 

 Effective communication skills 

& Problem- s o l v i n g  skills 

 Creative and quick thinking 

 

 
 
LANGUAGES 

English  

Malayalam 

Tamil 

M U S H T H A Q   A H A M E D   R V 
 

PROFESSIONAL SUMMARY 

A highly responsive and customer oriented individual with 
experience in boosting sales and customer loyalty through 
individualized service. Passionate at learning customer needs, 
directing to desirable merchandise and upselling to meet sales 
quotas. 
 

WORK  EXPERIENCE 

Company Name | GLOBAL PHARMA CO.LLC 

Dubai Investment Park 1, Dubai,UAE. 

Messenger - March 2022 – August 2022 

 Securely delivers packages, documents, written and verbal 
messages, and other items to intended location or recipient 
in a timely manner. 

 Plans the most efficient and expedient delivery route from 
place to place; organizes deliveries accordingly. 

 Obtains required signatures and/or payments at time of 
delivery. 

 Maintains accurate records related to the receipt and 
delivery of packages, documents, messages, and other items, 
including tracking time of and parties to the delivery. 

 Performs or schedules standard maintenance on delivery 
vehicles. 

 May perform office, clerical, and other related duties as 
assigned. 

 Performs other related duties as assigned 

 

Company Name | GABBANA FASHION STORE PVT .LTD  

Kerala, India  

Sales Associate - September 2018 – March 2020 

 Understanding and aiding in satisfying customer needs & 
queries about products, price, and service. 

 Arranged merchandise display to highlight new styles, attract 
customers and enhance sales. 

 Maintained current store, product and promotional 
knowledge to drive consistent sales. 

 



 Networked with customers to increase referrals and boosted new client sales. 

 Advising customers on product ranges best suited to their needs. 

 Achieving the sales target and focus on increasing sales by using advanced sales techniques. 

 
 

Company Name | GABBANA FASHION STORE PVT .LTD  

Kerala, India  

Store in charge - July 2015 – September 2018 

 Receive, distribute and maintain adequate quantities of stocks. 

 Maintain optimal stock levels. 

 Inform the purchase department well in advance about the items that reach the re- order level 
to order from supplies. 

 Preparing daily inventory report. 

 Maintain stock and consumption records. 

 Check incoming materials for quality, and quantity against invoices, purchase orders and packing 
slips or other documents. 

 Keeps and updates records of good received and issued. 

 Disposes of expired and waste stock according to the current procedure. 

 Handling customer complaint with customer satisfaction. 

 Achieved targeted sales every month. 
 
 
ACADEMIC QUALIFICATIONS 
 
Bachelor of Commerce  

Bharathiar University (Distance) (Completed year 2021) 

 

Higher Secondary Education  

Board of higher secondary examination Kerala 

(Completed year: 2012) 

 

Secondary School Leaving Certificate  

Board of public examination Kerala (Completed year: 2010) 

 
 

REFERENCES 

References available on request. 

 

DECLARATION 

I hereby declare that the above information is true and correct to the best of my knowledge and I bear   

responsibility for the above-mentioned particulars. 

MUSHTHAQ AHAMED RV  


