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UAE Driving License Holder

VALIYAKATH

PROFILE

IHardworking employee enthusiastic about learning Retail field inside
and out. Pursues opportunities to learn new skills and contribute to
group success. Offers strong administrative, relationship-building and

problem-solving abilities.

SKILLS

o Team Player

e Customer Dealing

e Strong Communication

e Operation support

e Self Motivation

e Contract Negotiation

* make decisions and solve problems
e Good Driver

¢ Time Management

EXPERIENCE

COMPANY DRIVER
MARK&SAVE

2023

Safely transport either cargo or passengers from one location
to another. They must follow traffic laws and correctly route
themselves, ensuring that there is enough gas in the tank at all
times for their destination.

E-COMMERCE PICKER
Nesto Ecommerce
2020-2022

« Receive and check incoming pick products

Locate products using application

Retrieve orders according to quantity, size etc. ensuring accuracy
Build pallets with orders and position them to loading docks
Wrap orders before loading on trucks

Re-stock inventory manually or with warehouse equipment

Keep records of completed orders

Maintain equipment and report on malfunctions

Adhere to health & safety policies and quality standards

SALES MAN

EDUCATION

DIPLOMA
COMPUTERIZED ACCOUNTING

C-Dit
2012- 2014

Indus Motore
2015- 2020

¢ Handling all the aspects of vehicle enquiry from customers to successful delivery.

e Communicating with customers even after sales there by making a cordial relationship.
Explaining the customers about various features and benefits of the new vehicle.

¢ Taking on the feedback from customers once the sales of a vehicle has been done there by
making sure the customer satisfaction intact.

¢ Sending daily reports of vehicle enquiries and sales to theManagement. Ensuring a healthy
relationship with customers so that work is carried forward smoothly

¢ Making new plans for increasing the vehicle volume

¢ Maintaining healthy relationship with customers even after sales.

¢ Finale inspection of documents provided by customers.

¢ Arrange daily meeting for sales and documentation staffs.

¢ Explaining the customers about various features and benefits of the product.
* Arrangement of vehicle display to attract the customers.

¢ Sending daily reports of Vehicles enquiries and sales to the Management



