MOHAMMAD SALEEM AKBAR
Qualification: Masters in Business Administration- Marketing & Sales Majors (MBA)
Experience: 12+ years, of which 10  years in GCC (Bahrain) in the relevant field of sales & Marketing and Business development.

Phone:          00973- 66382663 – (Kingdom of Bahrain)
E-mail:          saleem_hhr@hotmail.com 
Driving license:  Valid driving license- Kingdom of Bahrain    

Professional Summary
▼

Qualified and Experienced Sales & Marketing professional with generous experience with industry’s leading companies in “Consumer disposable packaging industry” & “Textile Industry”  with major responsibility  of Sales & Marketing Management/Export Sales/ Key Account management/ Business Development in B2B, B2C environment with customer base from  Bahrain /GCC/Asia/EU/MENA etc. 
Employment Details  
▼

October 2010 – till date: 
Company Name:  Deeko Bahrain W.L.L – Kingdom of Bahrain (A Dawani Group Holding company)
DANA® Consumer Disposable manufacturing company 
Designation:   Sales Executive- (Export Sales)
“Deeko Bahrain W.L.L” is one of the leading FMCG Company in Bahrain/GGC region under Dawani Group Holdings, Manufacturer of consumer disposable/food packaging products under the Brand “DANA” as well as under private labels, a food packaging solution provider. Key market segments include Hotels & Restaurants, Catering companies, Retail stores & supermarkets, Airline catering divisions, Food processors, Establishments etc.
Main Responsibilities:  
· Sales and Business development.

· To identify new business opportunities by tapping potential customers & clients from different regions/countries (market development & market penetration)
· To manage sales of existing customers/ Key account management in the assigned geographical area, sales management.
· To plan, design, develop and implement different sales activities by researching the customer's needs and requirements, infusing up selling & cross selling techniques.
· Developing & implementing sales and marketing plans/policies/procedures keeping in view the target market & segments and in line with the company’s given policies and guidelines.

· Ensure the right strategy mix for the market – based on competitor analysis, market analysis & in depth understanding of emerging trends.
· To constantly review distributor/agents’ performance and monitor their sales, so that relevant information can be provided to the management.
· To execute export sales process from enquiry level to final shipment.
· Managing administration, such as orders, contracts and export documents.
· Liaising and networking with a range of stakeholders including customers, colleagues, suppliers and partner organizations. (Banks, Logistic companies, Insurance companies, Chamber of commerce, Ministries etc.)
· Coordination with PPC/finance/with all concerned departments within the organization to get the work done.
· Customer/Market visits, Attending international exhibitions such as Gulfood Fair Dubai & assisting other team in several other trade fair such as Anuga, Travel Catering etc. 
· To assist with new product developments/modifications for special customers or as per market needs as well as executing private labels orders.
· To do customer wise order forecasting. Sales meetings, sales reports and analysis
· Troubleshooting to sort out any problems with the exports, quality related matters, pre & post sales activities.
· To prepare and submit special sales tenders, RFQs etc.
· Analysis & Evaluation  & KPIs vs Targets/Goals, 
· Monthly analysis of sales data and reporting accordingly. Statistical & Analytical.
· Ensuring that overall sales process is performed consistently within policies, procedures, service standards.
· KPI monitoring and evaluating performance in line with the KPIs

August 2008 – September 2010
Company Name:  Crescent Textile Mills Limited – Faisalabad. Pakistan
Faisalabad city of Pakistan is knows as the “Manchester of Pakistan” or a textile city of Pakistan.  Pakistan is the 4th largest Asian country for textile manufacturing and allied industry & exporting to entire world. 45% of the industrial manpower is associated with this industry. 
Designation:
Assistant Manager (Marketing/Sales- Pakistan & International)

Crescent Textile Mills Ltd is one of the Top 10 Textile Mills of Pakistan for Exports & a composite or vertically integrated unit. 
Responsibilities:  

· Executing Local and Export Marketing and Sales activities for assigned markets and key customers from Europe (UK), Australia & USA. Pakistan.
· To do costing of export orders according to customer’s required qualities/designs/specifications.
· Key account management.
· To negotiate and prepare agreements and sales contracts with customers & buying houses & agents.

· To liaise with design department for new designs & concepts as per customer’s needs.

· Special sales management of major/key Customers including. NEXT UK, BHS UK, Debenhams UK, IKEA USA, V&D Holland, etc.
· To do preparation for International trade fairs. Facilitating customer visits at the factory & offices.
· To do coordination with PPC (production planning department) & with customers with respect to their orders.
· Order Planning and Follow-ups for Customers at different development stages

· To execute the process of “New Product Developments/ Introductions”
· To do all communications with international clients/ customers over e-mails & telephone, meetings
· To do presentations to customers/clients on their visits.
· To do raw material forecasting for export orders for competitive sourcing of raw materials.
· To assist in designing promotional materials with help of Concept & Design Department for meetings & Expos. (Theme based) 
· To do & evaluate cost control & cost reduction activities to be more competitive in terms of prices.  

Educational Details
▼

1.
Masters in Business Administration (Marketing & Sales)  CGPA: 3.23/4.00
Bahria University,                                                                   2006 – 2008
Islamabad, Pakistan.
(Two year Master Degree in Business Administration with majors in Marketing & Sales)        
2.
Bachelors in computer sciences
Allama Iqbal Open University                                                   2001 –  2004
Islamabad, Pakistan.
(3 year Bachelors Degree in Computer Science & management)
       
Core Competencies & Skills
▼

Business Communication

Brand Management


Key Account Management

Business Development


Tradeoff & conjoint analysis

Team work
Commercial awareness


Management



Decision Making

Computer & Language skills
▼

	English Language
	Professional level in general & in Business communications 

	Urdu  Language
	Native. 

	Punjabi
	Native.

	Arabic 
	Ability to read & understand a little 

	Computer Skills
	Fluent in leading business related software- MS office package, 

	
	ERP, CRM related resource management systems

	E-Commerce
	Knowledge of Digital marketing/social media marketing as per current trends


On-Job trainings and professional development workshops attended in Bahrain
▼

· Communication and customer satisfaction.

· 5S approach.

· Teamwork training
· Quality management 
· Introduction to six sigma

· HABC Level 1- (Principles of health & safety at work place)
Contact Synopsis
▼

Address:
Juffair , Manama,   Bahrain 


Mob:         00973-66382663
E-mail:
saleem_hhr@hotmail.com


           

Personal Information
▼

· Full name: Mohammad Saleem Akbar
· Nationality: Pakistani


 
                

· E-mail: saleem_hhr@hotmail.com   
· Driving License:  Bahraini driving license.
