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Mohamed Tameez                                                                     Mob  9148993713. 



Career summary:

An ambitious individual with a strong determination to succeed who also possesses impressive leadership skills and a deep understanding of customer-centric sales. Having a proven track record of working within a target driven environment and of achieving sales targets consistently. Able to manage across all portfolios Modern Trade, Whole sale, Retail & HORECA. And having a consistent track record of being able to identify and present the most effective solutions to meet customer needs. Presently looking to join a rewarding company that provides opportunities for hard workers and over achievers.
      
Key skills:
                     PROFESSIONAL EXPERIENCE AND ABILITIES 

► Identifying and exploiting business opportunities with both new and existing customers. 
     Accurately assessing a customer’s needs & requirements. 
► Can negotiate skillfully in competitive situations. 
► Managing Sales team & Merchandiser.
► Track record of meeting tight deadlines.  
► Managing and developing distributor relationships.  
► Creating innovative ways in which to build business from individual accounts. 
► Dealing with enquiries, quotations.
► Proactive about pursuing extra sales and always striving for more. 
► Creating budgets & achieving the same as per company requirement.
► An expert in business networking.  

CAREER HISTORY: 
Last Job in KSA - Apl-2016 – Mar 2018.
Brand Manager with Arabian Commercial Agency Co Ltd (ARCOMA) Jeddah. Responsible for managing new and existing accounts and developing them to their full potential to ensure consistent recurring revenues.(Products-Rice, Canned Milk, Beverage)
Well experienced to handle customers of Modern Trade, Whole Sale, HORECA & Retail.




Customers taken care in Jeddah 
Panda, Danube, Bin Dawood, Lulu,Carrefour,Otaim,Manuel,Sarawat,Matjer Al Saudia & HORECA (B Class outlets)

Duties 
Giving continuous accurate and relevant feedback to company Directors and Senior Manager.  Reviewing existing contracts and looking for growth opportunities.  Bringing together necessary resources to deliver on cutomeers objectives.  Ensuring that the sales database is always up to date and accurate.  Implementing sales and marketing strategies and plans.  Ensuring that proper procedures and practices are in place so that maximum efficiency is achieved.  Acting as an ambassador of the business at all times.  Identifying prospective customers and then contacting them.  Participating in product or service development and design.  Assisting in the recruitment, training and development of staff.  Developing new and old customers to grow them into a diversified customer base in a specialist niche market.
  
July-2009 – Feb-2016 KSA
Area Sales Manager with OMAR KASSEM AL ESAYI CO & Worked with Sister    company Nemow Exports Jeddah. 
	Working closely with the Sales team at H.O, Involved in contributing to the overall process of management and corporate decision making to ensure the Company maximized its profitability. Was responsible for constantly identifying new opportunities and potential clients, as well as developing relationships with them. Also involved in annual business contracts; achieving revenue and profit targets; Identify customers; arrange meetings with key decision makers and secure sales; developing a highly professional and results –oriented sales force capable of achieving, or exceeding, demanding sales targets in their respective fields. Business achievement $ 9.6m – 2009 <> $11.52m 2013 (17%).   



Mar-2005 – Apl-2009. KSA
Sr. Sales Supervisor with AUJAN INDUSTRIES Riyadh & Dammam. 
Developed and executed key strategies in the given area that focused on customer requirements and maximized sales of  Beverage & Confectionery. Met given targets with sales team and merchandisers. With regular follow up well controlled daily collections. All above activities monitored through HHT & GPS system.  

Feb-2000 – June-2003. India
Self employed – FALAH MARKETING COMPANY.
Distribution of MYCAN food products in Bangalore. Responsible for Sales Collection







Education:

· GRADUATION (Bachelor of Arts) From KALINGA UNIVERSITY 
     Raipur District, Chhattisgarh, India 2004-05      
DIPLOMA IN ELECTRICAL From INDIAN TECHNICAL INSTUITE Bangalore.

Computer knowledge:
·  DIPLOMA IN COMPUTER APPLICATION from 
 FLASH INFOTECH COMPUTER CENTRE 
          Excel, MS word, Power Point Presentations & Etc (Bangalore).Basic Course from 
          GOKUL COMPUTER CENTRE (Bangalore).
          Trained SAP Business 2007 in OKAM Jeddah.

Sales and marketing training:
·   Sales and Merchandising Skills Training from 
     Management & Marketing Consultancy Services Institute from Gulf (OMAN.

Personal Information:
	Name
	Mohammed Tameez

	Date of birth
	04.02.1979 (42 Years)

	Nationality 
	Indian.

	Marital Status 
	Married + two kids

	Languages Known
	English, Hindi, Arabic, Kannada & Tamil.

	Permanent Address
	Bangalore. South India.

	E-Mail
	 tameez72@gmail.com 
Skype:- mohammed.tameez 

	Mobile 
	K.S.A. – 91 9148993713

	License
	Holding KSA Light Driving License.

	Last Package in KSA




	Basic S.R. 8000/- HRA-S.R.2000/- Transportation –S.R.1000/- 
Total – S.R.11000/- Plus commissions.
Annual Air Ticket for Wife & 2 Kids.
Medical Insurance for me & family.



Declaration:
I hereby declare that the information furnished above is true to the best of my knowledge.
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